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NEW QUESTION: 1

You need to determine the cause of the issue with desktop users and business cards.
What is the cause of the issue?

A. A business rule needs to be set up to show the field.

B. The Al Builder Business Card control needs to be configured for the field on the form.
C. The field needs to be added to the form.

D. Show image on the form is not selected in Form Properties.

E. The users do not have the appropriate permissions.

Answer: D (LEAVE A REPLY)

NEW QUESTION: 2

You manage Dynamics 365 Sales. You have a sales territory named SalesTerritoryA which has
an associated manager.

You need to create a new sales territory named SalesTerritoyB and assign the SalesTerritoryA
manager to SalesTerritoryB.

Which four actions should you perform in sequence? To answer, move the appropriate actions
from the list of actions to the answer area and arrange them in the correct order.

NOTE: More than one order of answer choices is correct. You will receive credit for any of the
correct orders you select.

Actions
Create a new sabes temtony
Associate the manager from SalesT T

Replace the manager from SalesTerritoryd with another manager

Change the name of SalesTermtoryA 1o SalesTerrtonydl

Adkd mermbers

Answer:
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Explanation

Actions Answer Area
Replace the manager from SalesTerritoryA with another manager.

Create a new sales termitory.

— Add members.
Change the name of SalesTerritoryA to SalesTermg'm |\ P . A B
IVITOT U S (U ssodate the manager from SalesTerritoryA.

NEW QUESTION: 3

Note: This question is part of a series of questions that present the same scenario. Each question
in the series contains a unique solution that might meet the stated goals. Some question sets
might have more than one correct solution, while others might not have a correct solution.

After you answer a question, you will NOT be able to return to it. As a result, these questions will
not appear in the review screen.

A company plans to move their headquarters from the United States to Europe.

You need to round all currency values to four decimal places and display the correct currency
symbol.

Solution: Add a new currency and configure the currency precision and symbol.

Does the solution meet the goal?

A. Yes

B. No

Answer: (SHOW ANSWER)

NEW QUESTION: 4

You are the Dynamics 365 administrator for a group of financial advisors.

Advisors must use one business process flow to guide them through the standard lead to invoice
process.

Each entity has the following number of stages and steps:

I Entity 1NN 1 £ 1y Mmbbriot Stages Number of Steps per Stage
r o Hietooote 2
Opportunity 1] 10
Cuote 10 b1 ]
Crder 1] w0
brvwosce 0 10

You need to modify the business process flow to make it valid.
A. total number of steps
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B. number of entities

C. total number of stages

D. number of steps per stages
Answer: D (LEAVE A REPLY)

NEW QUESTION: 5

Note: This question is part of a series of questions that present the same scenario. Each question
in the series contains a unique solution that might meet the stated goals. Some question sets
might have more than one correct solution, while others might not have a correct solution.

After you answer a question, you will NOT be able to return to it. As a result, these questions will
not appear in the review screen.

You use business process flows for all Dynamics 365 opportunities.

Some opportunities are closed before business process flow durations are calculated.

You need to ensure that business process flow duration values are calculated.

Solution: When closing an opportunity, use the Close as Won dialog.

Does the solution meet the goal?

A. No

B. Yes

Answer: A (LEAVE A REPLY)

NEW QUESTION: 6

You work for a company using Dynamics 365 for Sales.

When customers call the company, they must provide their quote number. Customers report that
quote numbers are too long.

You need to shorten quote numbers to the minimum possible length.
What should you do?

A. Change the field type from auto number to decimal number

B. Reduce the auto number prefix to one character

C. Reduce the suffix length to four characters

D. Ensure that the prefix setting is read-only

Answer: B (LEAVE A REPLY)

Explanation

References:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/admin/change-auto-
number-prefixcontract case-article-quote-order-invoice-campaign-category-knowledge-articles

NEW QUESTION: 7

You work for a company using Dynamics 365 for Sales.

When customers call the company, they must provide their quote number. Customers report that
quote numbers are too long.

You need to shorten quote numbers to the minimum possible length.
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What should you do?

A. Reduce the auto number prefix to one character
B. Reduce the auto number prefix to two characters
C. Reduce the suffix length to four characters

D. Ensure that the prefix setting is read-only
Answer: (SHOW ANSWER)

Reference:

https://docs.microsoft.com/en-us/dynamics365/customer-engagement/admin/change-auto-
number-prefix-contrac

NEW QUESTION: 8

An organization uses Dynamics 365 Sales to manage customer relationships.

When a potential customer submits an email inquiry, the system must create a lead record and
send a response.

You need to ensure that a lead record is created for the potential customer and a reply email is
sent.

How should you configure the environment? To answer, select the appropriate options m the
answer area.

NOTE Each correct selection is worth one point.

Requirement Action

Enduré &l SULA respONIEs SNt [Ce-r'-q.are a recoed creation and cpdate rule

Corfigure 3 butress process fiow

Lreate a lead ISF"C!"'; AUTC-TeSpOonse SeTINgs
MNMirrmcrntt Specdy condrtions for record création
d e J 1

Answer:
Anwwer Area f
Requussment Action
Endure ﬁq;iifﬁ-.smmtn st |-;'ir;,_a-u_x_-r._:fzzr-_cl;:_.:_u_-;__w_l ]
r - - L Pl a e L ]
W e Rt o 4 _”:__?‘;-.":""'""'1 .|—'l|i'l{.'-‘-l.|b-‘- WIPONIE MEGE ]
VIICrOsoTt A\ st grateny o wwgcapen
Explanation
Requirement Action
Ensure an auto response is sent. ‘ v
Configur= s record creation and update rule
Configure a business process flow
Create a lead ‘ v

\/Li7v ) {Spedify auto-response settings
U I8pecify conditions for record creation
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NEW QUESTION: 9

You need to ensure that a user named User1 can assign salespeople to sales territories. The
solution must use the principle of least privilege. To which security role should you assign User1?
A. CEO - Business Manager

B. Marketing Professional

C. Salesperson

D. Common Data Service

Answer: (SHOW ANSWER)

NEW QUESTION: 10

A battery manufacturer wants to sell their batteries in boxes of 12 and cases of 24 boxes.
You need to set up a unit group so that the manufacturer can sell different quantities.
What should you create first?

A. related unit

B. unit of measure

C. primary unit

D. base unit

Answer: C (LEAVE A REPLY)

Reference:

https://docs.microsoft.com/en-us/dynamics365/sales-professional/create-unit-group-add-units

NEW QUESTION: 11

You are a Dynamics 365 Sales administrator.

You need to review an interactive dashboard for Accounts in the Sales Hub.

For each scenario, which finer type should you use? To answer, drag the appropriate filter type to
the correct scenario. Each source may be used once, more than once, or not at all. You may
need to drag the split bar between panes or scroll to view content.

NOTE: Each correct selection is worth one point.

Scenario Filter Tvne
View accounts based on case practity Visual fitver
WView accounts created in the last three months Tameframe filter

View accounts by Created On dates Global filter

Explanation
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Secenario Filter Type
View accounts based on case priority Visual filter

View accounts created in the last

three months Timeframe filter

View accounts by Cgeated On dates Global filter

NEW QUESTION: 12

Note: This question is part of a series of questions that present the same scenario. Each question
in the series contains a unique solution that might meet the stated goals. Some question sets
might have more than one correct solution, while others might not have a correct solution.

After you answer a question, you will NOT be able to return to it. As a result, these questions will
not appear in the review screen.

A company uses Dynamics 365 Sales.

You create a playbook to send documents to new sales managers.

You need to configure the system to record all activity associated with each playbook.

Solution: Create a Power Automate flow to track the activities.

Does the solution meet the goal?

A. Yes

B. No

Answer: B (LEAVE A REPLY)

Explanation

Activity tracking is enabled in the Playbook template.

Reference:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/track-playbook-activities

NEW QUESTION: 13

You need to resolve the issue UserA is experiencing.
Where should you add UserA?

A. Office 365 group

B. Team

C. Field Security Profile

D. Business Unit

Answer: D (LEAVE A REPLY)

NEW QUESTION: 14

A company has three business units. User privileges are set to ensure that users can see only
records owned by their own business unit.

If a contact is needed for all business units, one contact record must be created for each business
unit. A contact is considered a duplicate if the First Name, Last Name, Email or Preferred Phone,
and Business Unit fields match.
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You must ensure that duplicate records are not created for contacts.

You need to create the duplicate detection rules.

Which two filters should you configure? Each correct answer is part of the complete solution.
NOTE: Each correct selection is worth one point.

A. First Name and Last Name and Email

B. First Name and Last Name and Preferred Phone

C. First Name and Last Name and Email and Business Unit

D. First Name and Last Name and Preferred Phone and Business Unit

E. First Name and Last Name and Owner

Answer: C,D (LEAVE A REPLY)

Reference:
https://docs.microsoft.com/en-us/power-platform/admin/set-up-duplicate-detection-rules-keep-
data-clean

NEW QUESTION: 15

The product development team for a toy company creates a new remote-control toy.

You need to create the necessary records and record relationships to sell the product.

Which five records and/or components should you configure in sequence? To answer, move the
appropriate records and/or components from the list of records and components to the answer
area and arrange them in the correct order.

NOTE: More than one order of answer choices is correct. You will receive credit for any of the
correct orders you select.

Records and Components Answer Area

units

products

price lists @

produgt families
price list items

discount lists

unit groups

Answer:
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Explanation

unit groups
units
products

price list items

price lists

NEW QUESTION: 16
You need to implement dashboards.
Which URL should you use?
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A. https://bellowscollege.crm.dynamics.com
B. https://crm.bellowscollege.dynamics.com
C. https://bellowscollege.dynamics.com

D. http://bellowscollege.crm.dynamics.com
Answer: A (LEAVE A REPLY)

Valid MB-210 Dumps shared by BraindumpsPass.com for Helping Passing MB-210 Exam!
BraindumpsPass.com now offer the newest MB-210 exam dumps, the BraindumpsPass.com
MB-210 exam questions have been updated and answers have been corrected get the
newest BraindumpsPass.com MB-210 dumps with Test Engine here:
https://www.braindumpspass.com/Microsoft/MB-210-practice-exam-dumps.html (376 Q&As

Dumps, 40%OFF Special Discount: Exam-Tests)

NEW QUESTION: 17

You are implementing Dynamics 365 Sales for a beverage company.

The company sells drinks by individual cans, by the dozen, or by the case of 48 cans as follows:
* There are three flavors: strawberry, vanilla, and chocolate.

* Each can costs S5.00

* A dozen cans cost S55.00.

* Each case has four dozen cans and costs $200.00.

* A combination case includes a dozen cans of each flavor and costs $160.00.

* Purchases of four or more cases get an extra 10 percent off the price.

You need to set up the product catalog.

Which components should you use? To answer, drag the appropriate components to the correct
entry descriptions. Each component may be used once, more Than once, or not at all. You may
need to drag the split bar between panes or scroll to view content.

NOTE: Each correct selection is worth one point.

=1 A | - o et | L
Producy gt Ervtry description

Descount Lty It G Ciwink fieory st
Fionat o mlee e
Combinatson of Ravon

Cirwe can

Enitry description
Dorwndc fawors iist I Products

| Demconmnt Lists
Fonar oF moee Cases

. Broduc
Combination of favors [ e

O can |I et Groups
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Explanation

Entry description Component

Drink flavors list  PEtIdscrosdft

~ O\
Four or more cases 'i Discount Lists
Combination of flavors | Products

One can | Unit Groups

NEW QUESTION: 18

You are Implementing Dynamics 365 Sales for a company that has salespeople in the fallowing
cities in the state of Florida: Jacksonville, Miami, and Tampa. The manager in Florida oversees
the salespeople tar all Three cities.

You must set up territories by states. Each state must be a parent territory and have a different
manager.

Sales information must be shown by city and then by state.

You need to set up territories for Florida.

Which settings should you use? To answer, select the appropriate options in the answer area.

NOTE: Each correct selection is worth one point.
Requirement

:

R BAE—. o
Determing the number of termitones. fc.r TEICAEs 32 1Mo Lol e RN i‘}fﬂ H f:;;m 1 '@,ﬂ} ::'; 'I?_:IE n ]'].:.
Twd terraonet dnd Two sulb-ler
One terrdany and thres tub-teimtines
Ong Temtony and four Sub-tarmtones
One torritory and one tull-tesritory: Flornds and lackiomalle
One sub-termtony: Jackscsnlle
Determine how many temitones n wisch the Jacksonville Two tivrilories:Fordiadnd iackioaville
ﬁmm 5h0'uﬂ he f"'mbe'ﬁ- O totraony: Floedy
Oné temtory and Ief0 Sulb-tiemtones: Flonda %—
One termory and three sub-temsones: Flonda, Jacksonmalie, Mami, and Tampa
Determine how many termtones the Fonda sales manager Four territones: Flonda, Jackiomalle, Mami, and Tampa
should manage Zero termtonies and thres sub-temtories: Jackson. Miami and Tampa

Answer:
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Explanation
Answer Area
Requirement Setting
Determine the number of territories. Oneferntory and three sub-terntones ¥
Determine how many territories in which the Jacksonville One sub-territory: Jacksomville Y
salespeople should be members.

| IVI i c r W termitories the Flonida sales manager One temtory and three sub-termtones: Flonda, Jacksomalle, Miami, and Tampa >

NEW QUESTION: 19

You need to handle large quantity opportunities.

Which four actions should you perform in sequence? To answer, move the appropriate actions
from the list of actions to the answer area and arrange them in the correct order.

g =“1\7ﬁcrosoft

l Navigate to Sales Hub and select Opportunities.

‘ Navigate to the Additional detail tab.

|
‘ Edit a product record. ‘
|
|

‘ Navigate to Sales Hub and select Products.

®
©O

®©

| Navigate to the Quotes tab. ‘

] Edit an opportunity record. ‘

‘gSelect Get Products. o _—T

Answer:

Actions + Answer Area

ICFE}SO

Navigate to Sales Hub a,ud select Opportunities.

" Edl! an opportunlt\,r record.

{ Select Get Products.




Explanation

Navigate to Sales Hub and sele¢t Opportunities.
Edit an opportunity record.

Navigate to the Quotes tab.

Select Get Prodiuicts.

Reference:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/create-edit-quote-sales

NEW QUESTION: 20

Note: This question is part of a series of questions that present the same scenario. Each question
in the series contains a unique solution that might meet the stated goals. Some question sets
might have more than one correct solution, while others might not have a correct solution.

After you answer a question, you will NOT be able to return to it. As a result, these questions will
not appear in the review screen.

You are a Dynamics 365 Sales system administrator.

The sales team wants to use automated conversation starters.

You need to ensure that the controls are available to developers.

Solution: Create a subscription to Microsoft Relationship Sales, enable JavaScript, and disable
pop-up blockers.

Does the solution meet the goal?

A. Yes

B. No

Answer: (SHOW ANSWER)

NEW QUESTION: 21

You use opportunities with business process flows in Dynamics 365.

You do not have insight into the amount of time spent per process and when the last stage
became active.

You need to create views and charts that give you this insight and that allow you to track by the
owner of the opportunity.

Which three actions should you perform in sequence? To answer, move the appropriate actions
from the list of actions to the answer area and arrange them in the correct order.
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Actions

Create a view of the business prerss flow entity
and include duration and Active Stage Started On

Add the owner field from the opportunity to the
view

Add the duration and active stage started on the
view of the opportunity

Create a chart on the business process flow entity
and add the new view to include the needed ﬁelds

Create a new of the opportunity entity and lndude
the owner field

Create a chart on the opportunity entitv- and use
the new view to include the necessary fields

Answer:

Microsofg="e" A

©

" MJ Cros O'l {Answer Area

| Create aview of the busmeSS“process flow entity
I and include duration and Active Stage Started On

'Add the duration and active stage started on the
,view of the opportunity

| Create a chart on the opportunity entity and use
: the new view to include the necessary fields

Explanation

]

Create a view of the business process flow entity
and include duration and Actwe Stage Started On

Create a view of the business process flow entity

and include duration and

Active Stage Started On

Create a chart on the opportunity é}itity and use
the new view to include the necessary fields

Add the owner field from the opportunity to the
view % Microsoft

NEW QUESTION: 22

A company manufactures widgets. Widgets can be sold in the following ways:

O




Unit Base unit Description
Box Contains 2 widgets
Case Box Contains 12 boxes
Pallet Case Contains 12 cases

The company discovers that customers want to buy widgets individually.
You need to add a unit named Each.

A. Create the unit Each with Box as the base unit.

B. Update the unit Box with Each as the base unit.

C. Set Each as the primary unit.

D. Make Each the base unit for all units.

Answer: (SHOW ANSWER)

Reference:

https://docs.microsoft.com/en-us/dynamics365/sales-professional/create-unit-group-add-units

NEW QUESTION: 23

You are a Dynamics 365 for Sales system customizer.

You need to set up LinkedIn Sales Navigator Lead (member profile) on the Lead form.
Solution: Use Unified Interface apps.

Does the solution meet the goal?

A. Yes

B. No

Answer: (SHOW ANSWER)

Explanation

References:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/linkedin/add-sales-
navigator-controlsforms

NEW QUESTION: 24

Sales representatives at an organization have access to the contact records in their business unit.
You need to ensure that sales representatives can access contact records in all business units
that are subordinate to their business unit. Sales representatives must not have access to other
records in the organization.

Which access level should you assign to the Contact entity?

A. User

B. Organization

C. Parent: Child Business Unit

D. Business Unit

Answer: C (LEAVE A REPLY)

Reference:

https://docs.microsoft.com/en-us/power-platform/admin/security-roles-privileges
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NEW QUESTION: 25

You are Dynamics 365 for Sales administrator.

Sales representatives must enter estimated revenue only as an exception.

You need to ensure that estimated revenue for opportunities is automatically calculated.
What should you do?

A. In Personalization settings for each user, change the default revenue type to System
Calculated

B. In custom controls, change the default revenue setting to System Calculated

C. In the System Settings sales tab, change the default revenue type to System Calculated
D. In Opportunities, change the default value of the revenue type to System Calculated
Answer: D (LEAVE A REPLY)

NEW QUESTION: 26

Note: This question is part of a series of questions that present the same scenario. Each question
in the series contains a unique solution that might meet the stated goals. Some question sets
might have more than one correct solution, while others might not have a correct solution.

After you answer a question, you will NOT be able to return to it. As a result, these questions will
not appear in the review screen.

You use business process flows for all Dynamics 365 opportunities.

Some opportunities are closed before business process flow durations are calculated.

You need to ensure that business process flow duration values are calculated.

Solution: Change the opportunity to an inactive state.

Does the solution meet the goal?

A. No

B. Yes

Answer: A (LEAVE A REPLY)

NEW QUESTION: 27

You need to choose where to enter the other show names in the system. Where should you add
the shows?

A. Product

B. Accounts

C. Contacts

D. Competitor

Answer: (SHOW ANSWER)

NEW QUESTION: 28
You need to determine which configuration changes to make to address closed and lost
opportunities.
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Which modifications should you complete? To answer, drag the appropriate modifications to the
correct additions. Each modification may be used once, more than once, or not at all. You may
need to drag the split bar between panes or scroll to view content.

NOTE: Each correct selection is worth one point.

Meodifications Answer Area
Modify ihe Close Opportunity form MddiLion Maodification
Maodify the Opportunity antity and Opportunity Close entity fields Add SaIES manager Meadication
Add 05t reasons Modification

Modify the Leads entity form,

Modify the Opportunity entity feld Vi {_} _ '\P‘l
Answer:
Answer Area
Addition Modification
And sales manager Modify the Opportunity entity fiedd.
Add lost reasons I Modily the Close Opportunity form,
Explanation
Modifications Answer Area
Modily the Close Opportunity form Addition Modification
Modify the Opportunity entity and Opportunity Close entity fields Add sales manager Medily the Opportunity entity field.
Add lost reasons Modify the Close Opportunity form,

Modify the Leads entity form.

Maodify the Opportunity entity field.

NEW QUESTION: 29

You manage a Dynamics 365 environment. Salespeople use a template from the Sales Hub to
create quotes.

A member of the sales team requests that you change the order in which columns display in
customer quotes.

You need to modify the quote template.

What should you use?

A. mail merge template

B. Microsoft Word template

C. template editor

D. Report Wizard

Answer: (SHOW ANSWER)

NEW QUESTION: 30

You use opportunities with products and price lists in Dynamics 365 for Sales.

You need to add products than exist in PriceListA and PriceListB to an opportunity.

Which actions should you perform? To answer, select the appropriate options in the answer area.
NOTE: Each correct selection is worth one point.


https://www.exam-tests.com/MB-210-exam/Microsoft.MB-210.v2021-10-28.q61.html

Requirement

Add the products to the opportunity.

Select Recalculate on an opportunity.

M | c r wﬁ“ the active price list in the opportunity are recalculated according to current list

Answer:
nequlleulelu

|

\dd the products to the ohabrtumty

ielect Recalculate on an opportunity.

Explanation

Add the products to the opportunity.

Select Recalculate on an opportunity.

NEW QUESTION: 31

Microsoft

Action

~ v
'Add both proce lists to the opportunity and add the products from both PricelistA and PricelistB
Add the products from PriceListA, change to PricelistB, and add the remaining products

Add the products to thHe @pportunity and specify PriceListA or PriceListB on the product

v

Each productis recalculated using the current list price both PriceListA and PriceListB
The estimated revenue is recalculated according to the prices currently displayed on the product
line tems grid

Action

—
VI i) b4
Add both proce lists to Ehe q&ortu[ut_y and add the products from both PriceListA and PriceListB

Add the products from PrieeLlstA change to PricelistB, and add the remaining products |
Addthe products t'oThe @poﬁunlﬁ; and spécify PricelistA or PricelistB on the product ~

&y v
[Each prg_aﬁg_g is recalculated using the current list price both PriceListA and PricelistB
he. es’ﬁm"ated revenue is recalculated according to the prices currently displayed on the product

= he products on the active price list in the opportunity are recalculated according to current |I5t|
~_lorice |

- . v
Add both proce lists to the opportunity'and add the products from both PriceListA and PriceListB
Add the products from PriceListA, change to PriceList8, and add the remaining products

Add the products to the ¢ opportumty and specify PricelListA or PricelistB on the product

-
tg v
Each product is recalculated using the current list price both PricelistA and PricelistB
The estimated revenue is recalculated according to the prices currently displayed on the product

line items grid
h@s on the active price list in the opportunity are recalculated according to current list

You are a Dynamics 365 for Sales administrator.

You need to implement Versium Predict with custom views.

Which three actions should you perform in sequence? To answer, move the appropriate actions
from the list of actions to the answer area and arrange them in the correct order.



Actions

Add custom views using Versium
Predict solution

Authenticate Versium Predict

Install Versium Predict from the :
Dynamics 365 Administration Center

Install Versium Predict from
Microsoft AppSource

Add custom views using web
resources

Answer:
Actions

Add custom views using Versium :
Predict solution ‘

T T T o S T

Install Versium Predict from :
Microsoft AppSource ‘

HHHHHHHHHHHHHHHHHH .ar--J

'Add custom views using web ;
resources

| |
it e O g T i - S~ i |

Explanation

Answer Area

©)

Answer Area

| Install Versium Predict from
; Microsoft AppSource

@ Add custom views using web

' resources

Install Versium Predict from
Microsoft AppSource

Authenticate Versium Predict

Add custom views using web

resources

Microsoft

©O
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NEW QUESTION: 32

You manage a Dynamics 365 environment for Sales. You create the following rule items to
respond to inbound emails from potential customers:

* Emails that contain the words support or help must create a new high-priority case.

* Emails that contain the words buy or purchase must create a warm-lead record. The words buy
and purchase are more important than support or help.

* Emails that specifically mention ProductA must always create a hot lead for that product
regardless of other words mentioned.

* If none of the targeted words are present in an email, a cold lead must be created.

You need to configure the order in which rule items are processed.

In which order should you run the rule items? To answer, move all actions from the list of actions
to the answer area and arrange them in the correct order.

Actions Answer Afea

Create a hot lead
Create a case with high priority

Create a warm lead

Create a cold lead

Answer:
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Actions

Answer Area

Create a hot lead

|
1
}
|
|
|
|
|
i
|
;
|
:
|
|
|
1

Create a'warm lead

@ - -Create a case with high priority

ICreate a warm lead | o
| | = o
::__:__:__:__:__::__:::' |®_ CreateaCOIdlead

Explanation

Answer Area

Create a hot lead

Create a warm lead

Create a case with high priority

Create a cold lead

NEW QUESTION: 33
You need to set up quotes to meet the requirements.

How should you configure the quotes? To answer, select the appropriate options in the answer

area.
NOTE: Each correct selection is worth one point.




Reguirement _Cn'r\ﬁplr.lupn -
010 QUORES an & resc-0nly O Mt Lise P
Lise 0B
Lisg ®
s
Creste 3 Word template
Create a standardized quote that @i be re-used |Creste 3 Fetch XML repon
Crayte 3 PowarBl App
Answer:
Requirement Configuration
] res I [ 253
¥ 1 B
awe a ridi I8 1 be e T 3 Tetch Rl report
C vl &
Explanation
Answer Arca
™
Requirement Configuration
Send quotes M Sréadeonly format Lise PDF bl
Create a standardized quote that can be re-used Create a Word template st

NEW QUESTION: 34

A customer recently visited one of your retail outlets. You created an opportunity for the customer
for a large purchase.

The customer is now ready to complete the purchase.

You need to create a quote from the opportunity.

Solution: Convert the Opportunity to a quote.

Does the solution meet the goal?

A. Yes

B. No

Answer: A (LEAVE A REPLY)

Explanation

References:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/developer/convert-
opportunity-quotesales-

NEW QUESTION: 35

You need to create and configure access to the Orders report and the Discounts by Number of
Employees report.

What should you use? To answer, select the appropriate options in the answer area.

NOTE: Each correct selection is worth one point.
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Report type Option

Orders B 4

SQL Server Reporting Services
Fetch-based Reporting Services

Discounts by Number of v
Employees

SQL Server Reporting Services

R g S .

Fetch-based Reporting Serbites

Answer:

|

Explanation
Report type Option
Orders v
S5QL Server Reporting Services
Fetch-hased Reporting Services
Discounts by Number of v
Employees S0l Server Reporting Services
{Feich Based Reportirig Services

NEW QUESTION: 36

You use business process flows for all Dynamics 365 opportunities.

Some opportunities are closed before business process flow durations are calculated.
You need to ensure that business process flow duration values are calculated.

Solution: At any stage in the business process flow prior to the final stage, select Finish.
Does the solution meet the goal?

A. No

B. Yes

Answer: (SHOW ANSWER)

NEW QUESTION: 37
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You have a sales report that shows activities for Accounts in the last 30 days. When you run an
advanced find query for Accounts with the custom field Heat Level equal to Hot, you are not able
to access the report.

0

_ W O iearacon ] 0ot o "
w  Report: Accounts Activity last 10 days TRuriag 55 Satution Chrfiuit Solets
[=

n‘iﬂ".m‘m'ﬁ-u‘ﬂ"ﬂm‘ﬂ"“l T D T4

el A il e

S
[ Bapor o' Led Bepo® — __ '. i .
Coew Empse K b e s e, e s
[
L]
] ity gt v 0y o M) S
Femerd Rapead
T Bt :
L
-]
-"-!T'-u'.r ACLE-"0
N LY o
- tErOsSe
- g g .

A Form: Report: Account Activity last 30 Days.

Use the drop-down menus to select the answer choice that answers each question based on the
information presented in the graphic.

NOTE: Each correct selection is worth one point.

Which s of The curerd form should pou WeE 10 SN g PO =
BT O e e et

Which waiur Mhouds pou Wt 40 ke the repord vt oo Ao gnond Fand
s ”

Answer:

E T3
POSR . sofk
[=H el R it |
Which area of 1he current Toam should you wse o ensune The report T =
BoCesilds roe Advanced Fang degng? Lamariglryten

Which vl should you #0110 miske he ieport nlabis Tor Advangeg Fang £ﬁﬂ far et reConsh Typeia
&

resuits? b Sapoty

Explanation

Chsestion Armwer Cholces
Which area of the current foerm SReuld you use 1o ensule the report i Redated Record Types

accessible from Advanged Find resuits?

Which value shotlld ¥Ou $et Lo make the report avadlable for Advanced Find Activities
results?

NEW QUESTION: 38

You use products with properties for your opportunities in Dynamics 365.
You are adding a new product to your product catalog.

You need to create the product with a new set of properties.



Which Three product catalog components should you configure in sequence? To answer, move

the appropriate components from the list of components to the answer area and arrange them in

the correct order.

Components Answer Area

Product Bundie
Product Family

Product

OO

Answer:
Answer Area
i el s e e S R N MR g
| Proddet |
Fa & T cem L Ty |
| e, 2 e T S e NN A M= ey (SOTA L RPN NI A
J 1ties |
B e = b
Explanation
Components Answer Area e
Yoduct Bundle LY T B
jom Progenticd

®
©

NEW QUESTION: 39

You manage a default Dynamics 365 for Sales environment. You are configuring a sales
dashboard.

You need to create an interactive dashboard.

Which three entities can you use? Each correct answer presents ¢ complete solution.
NOTE: Each correct selection is worth one point.

A. Queue Item

B. Opportunity

C. Knowledge Article

D. Case

E. Invoice

Answer: A,C,D (LEAVE A REPLY)

Explanation

References:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/customize/configure-
interactivedashboards

NEW QUESTION: 40

OO

Q0]
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You are a Dynamics 365 administrator.

A sales manager changes the target goal for a salesperson from $26,000.00 to $20,000.00.
However, the currency symbol changes from $ to £. Other managers are not experiencing this
issue.

You need to fix the currency symbol for the sales manager.

What should you change?

A. the current format in personal options

B. the currencies in settings

C. the currency display option in system settings

D. the default currency in personal options

Answer: D (LEAVE A REPLY)

NEW QUESTION: 41

An organization attends a tradeshow and identifies several leads.
One specific lead wants to make a purchase in the next week.
You need to create an invoice.

At which stage can you create the invoice?

A. Quote

B. Order

C. Opportunity

D. Lead

Answer: (SHOW ANSWER)

NEW QUESTION: 42

You need to determine which fields are required when opportunities are marked as lost.
Which fields are required?

A. Status and Stakeholders

B. Status and Contact

C. Status Reason and Competitor

D. Status Reason and Description

Answer: (SHOW ANSWER)

NEW QUESTION: 43

You need to configure a phone call activity for the dean.

To which value should you set the value of the Call With field?
A. contact name

B. stakeholder

C. record owner

D. dean

Answer: A (LEAVE A REPLY)

Reference:
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https://docs.microsoft.com/en-us/dynamics365/customerengagement/on-premises/basics/add-
phone-call-task-em

Topic 3, group of theaters Case Study

This is a case study Case studies are not timed separately. You can use as much exam time as
you would like to complete each case. However, there may be additional case studies and
sections on this exam. You must manage your time to ensure that you are able to complete all
questions included on this exam in the time provided.

To answer the questions included in a case study, you will need to reference information that is
provided in the case study. Case studies might contain exhibits and other resources that provide
more information about the scenario that is described in the case study. Each question is
independent of the other questions in this case study.

At the end of this case study, a review screen will appear. This screen allows you to review your
answers and to make changes before you move to the next section of the exam. After you begin
a new section, you cannot return to this section.

To start the case study

To display the first question in this case study, click the button. Use the buttons in the left pane to
explore the content of the case study before you answer the questions. Clicking these buttons
displays information such as business requirements, existing environment, and problem
statements. If the case study has an All Information tab, note that the information displayed is
identical to the information displayed on the subsequent tabs. When you are ready to answer a
question, click the button to return to the question.

Background

A company owns a group of theaters that stage live performances. Tickets to shows are sold by
individual representatives by using a mobile app.

Each theater has a manager. The managers rotate between theaters every six months.

The company plans to implement Dynamics 365 Sales.

Current environment

The company uses the following pricing structure for tickets:

= : Quantity tickets per show N Pricing per ticket

(Mare than 26 _| 13 pescent off ticket price 2
Representatives create Microsoft Word documents to use as invoices. Pricing for tickets is often
inconsistent.

Ticket sales are often lost because customers go to other shows.

Requirements

Business cards

* The business card of every group sales customer must be scanned and the image saved with
the contact record.

* A customer's business card must be scanned even if the customer has been to the theater
before.

* Business cards must show up on all contact forms.



Salespeople

* Each salesperson needs to sell a certain amount of tickets per month.

* The number of tickets each salesperson sells must be totaled only at the end of the month,
before the monthly meeting between the salesperson and their manager.

* Salespeople must not be able to check the quantity sold in the system daily.

Opportunities

* The name of the sales manager must be added to opportunity records when sales
representatives close opportunities.

* Opportunities that are lost must include the reasons other show and not interested.

* Some of the opportunities who order a large quantity of tickets every week want quotes quickly
on various quantities. They want it broken down as follows:

*Price breakout by ticket

*Quantity discount amount

*Original ticket price

Orders

* Customers who buy a large quantity of tickets to a show must always get a quote first.

* Orders must always be created from the Quote record when it is a large purchase.

* Customers who buy a smaller quantity of tickets that do not have quotes must have an invoice
sent to them.

Data Analysis

* Analyze email messages that pertain to ticket sales of the shows.

* Analyze relationships to help with potential sales of friends and coworkers for potential ticket
buyers.

* Analyze accounts and assess the account representative's relationship with the customer to
gauge the level of communication.

Visuals

A Tickets dashboard for all cashiers must be created that contains the following bar Charts:

* all the tickets sold for each show

* all the tickets available for each show

* accounts that have purchased groups of 10 or more tickets

* purchased tickets by age groups

Shows

* Representatives must track which shows customers go to when they do not purchase the tickets
to their shows. This information must be entered in the records.

* Every time a potential large sale is lost, the representative needs to ask the customer which
show ticket was purchased instead of their show.

* Shows at other theaters must be updated on a monthly basis.

* Quantity discounts and bulk purchase for different shows must be consistent.

Issues



* The Tickets dashboard has eight sections. The dashboard includes a line chart that displays
data about age groups. The dashboard also has a chart that group ticket sales. The chart shows
10 or more tickets sold but is missing accounts that purchased more than 20 tickets.

* Cashiers report that they cannot see two specific area of the Tickets dashboard. Salespeople
report that they can see all areas of the dashboard.

* Representative 1 is unable to scan business cards.

* Some users do not see the business cards when using their desktop machines, but they see
them from their tablets and mobile phones.

* There are no business card images in the system.

* Duplicate contacts are being created with business card scans.

NEW QUESTION: 44

You need to identify new customer pending sales.

What should you do?

A. Create status reasons in the solution and associate them with Open status
B. Add statuses for all the pending sales stages

C. Set all new leads to a default status of Qualified

D. Configure the solution to automatically convert leads to opportunities
Answer: A (LEAVE A REPLY)

Explanation

To support reporting, pending new customer sales will go through a verification process using the
stages New, Pending Approval, Approved.

NEW QUESTION: 45

A customer recently visited one of your retail outlets. You created an opportunity for the customer
for a large purchase.

The customer is now ready to complete the purchase.
You need to create a quote from the opportunity.
Solution: Close the opportunity as won.

Does the solution meet the goal?

A. Yes

B. No

Answer: B (LEAVE A REPLY)

Explanation

References:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/developer/convert-
opportunity-quotesales- order-invoice

NEW QUESTION: 46
An organization implements Dynamics 365 Sales.
A consultant is adding new controls to existing application forms.
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You need to ensure that Linkedin information appears on the Sales form.

Which form sections should you use? To answer, select the appropriate options m the answer
area?

NOTE: Each correct selection is worth one point.

Information to display Form section to use
ersonal imformation Top Card
Icebraakers
Gat Introduced
|Related Leads o
pmpany mutual Connections [T f
o m‘* rosoft
UYearintraduced
Ralated Leads o
; I 6 Top Card
P Ntmj Veads Icebreakers
G&t Introduced
Related Leads
lighlights and activities for a person Top Cand
Icebreskers
Get Introduced
Belated Leadc
Answer:
Information to display Form section to use
Personal information Top Card
Jicebreakers _
I1Gat introduced |
TRelFted Ledts
Company mutual connections Tof Cala
icebreakers
{Getinmnduced,
|F;ehted Leads |
: Top Card
Compan tential leads = =
ol e 1cebrﬂkm_‘
L Introduced
L ]
: : iy .-P‘
Highlights and activities for a person Top Card |
icebreakers
Gat introduced
Redated Leads

Explanation



Information to di<nlay | ') S O Form section to use

Personal information Top Card
icebreakers
Gatyntroduced
b

iRSlated Leads

Company mutual connections ' Top Card
icebreakers

Gt Introguced
Related Leads

icebreakers
Get Introduced
Related Leads

Company potential leads /™ Top Card

Highlights and actvities for a person Top Card
icebreakers
Get Introduced
Related Leads
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NEW QUESTION: 47
You run an Account Overview report for Fourth Coffee. The following results are displayed.


https://www.braindumpspass.com/Microsoft/MB-210-practice-exam-dumps.html

Account Overview as of: 11/13/2018 Status
Fourth Coffee [sample) Active ABS54G45
Basic Profile Opportunity Summary

Parent Account: Active opportunities by probability  All opportunities by current stats
Relationship: No Data No Data

Industry:

Location: Renton, Tx

Category:

Website: http:/fwww . fourthcoffee.com/

Ownership:

: i tivie OppEFtliniti Prob igh
Ticker 5‘,"me| AL nities Amount Prob Weighted
Qiver %
Total 0

Primary Contact

Yuonne McKay (sample) _ .

Title: BugchasingiManager Seevic. summany

Location: Redmond, WA Satisfaction (all closed cases) Status Reason (all cases)
Business Phone: 555-0100

Mobile Phone:

Home Phone: ed
Fax:

Pager:

Email: someone_a@example.com
Additional Contacts
Yvonne Mckay (sample] - Purchasing Manager - (555-0100)

Use the drop-down menus to select the answer choice that answers each question based on the

information presented in the graphic.

NOTE: Each correct selection is worth one point.

Question

Why is the satisfaction area
blank?

Which type of account is
Fourth Coffee?

Answer:

Answer choice

| There are no closed cases
Users are not completing.thésatisfaction field
| The Reportipg Servite jssdown

;Ca_ge_s___wi_@—i'l_the problem solved have not been closed

v

Active

Parent Account
Inactive

Child' Aecount




Question ﬂm E Cros @ﬁver choice

Why is the satisfaction area

blank? There are no closed cases
|

The Reporting Service is down
Cases with the problem solved have not been closed

Which type of accountis

Active |
Parent Account
Inactive

Child Account

Fourth Coffee?

Explanation

Question M || Cros @xﬁfi«i Ansv:e_r choice

Why is the satisfaction area | v

blank? There are no closed cases

Users are not comipleting the satisfaction field

The Reporting Service is down

Cases with the problem solved have not been closed

Which type of account is l b4

Fourth Coffee?

Parent Account

Inactive
Child Account

NEW QUESTION: 48

A company uses Dynamics 365 for Sales.

You create a new quote and associate an opportunity to the quote.
You need to display all your items from the opportunity in the quote.
What should you do?

A. Activate the quote

B. Select Add Line Items on the Opportunity entity

C. Select Get Products from the command bar in the Quote entity

D. Select Recalculate from the command bar on the Opportunity entity
Answer: (SHOW ANSWER)

NEW QUESTION: 49

You manage a Dynamics 365 environment. You plan to implement business process flows from
AppSource.

You need to ensure that a user can install the business process flows.

What should you do?
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A. Assign the Dynamics 365 System Customizer role to the user

B. Assign the Common Data Service User role to the user

C. In the Power Apps Admin center, assign Environment Maker permissions to the user
D. In the Office 365 Admin center, assign Application proxy permissions to the user
Answer: A (LEAVE A REPLY)

Reference:

https://docs.microsoft.com/en-us/dynamics365/customerengagement/on-

premises/customize/add-ready-use-busin

NEW QUESTION: 50

A company uses Dynamics 365 for Sales. The company has not made changes to any of the
default security roles.

You need to ensure that users can assign salespeople to sales territories.

Which security role can you use?

A. Sales Manager

B. Sales Person

C. Delegate

D. System Customizer

Answer: A (LEAVE A REPLY)

NEW QUESTION: 51

You need to configure the system to handle all ticket sales.

What should you configure?

A. Discount Lists

B. Product Bundles

C. Product Catalog Settings

D. Goals

Answer: A (LEAVE A REPLY)

Reference:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/set-up-discount-list

NEW QUESTION: 52

A sates manager needs to add a new business closure.

You need to configure a new business closure schedule.

Which four actions should you perform in sequence? To answer, move the appropriate actions
from the list of actions to the answer area and arrange them in the correct order.
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Action ]\f] 1ICI USE’JTT Answer Area

Dpen Scheduling from the Customer Service Hub

select New

Madify the Closure dialog pop-up %

Select Business Closures from Settings

Answer

LR s s | Answer A" Antion |

[ ————— -
___________ - [ | _§ E =

Il Open Scheduling fr f_'om tﬁe’Customer Service Hub ﬂ ij- € ﬁf&%n . ”u.
| T e o s e S b s e
TSelect-New— — — — — = ' | ——
Modify the Closure dialog pop-up :_ - -|O_pe_n Sch

— — — m— — m— e—

Select Business Closures from Settings

Explanation

Action I Answer Area

lOpen Scheduling from the Customer Service Hub

I Select Business Closures from Settings

Modify the Closure dialog pop-up | Select New

Schedule a new business closure

Make sure that you have the required security role or equivalent permissions.

More information: Manage security roles in service scheduling

* In the Customer Service Hub sitemap, go to Scheduling.

* From the list of entity records, select Settings > Business Closures.

* The Business Closures view is displayed. You can switch between various system views using
the drop-down menu.

* Select any existing record to see additional options in the command bar

* On the command bar, select New to schedule a new business closure.

You can also select New from the business closure grid to create a new business closure record.
Schedule business closure



wices cannot be s
surces with the 'Do not observe’ option
selected “Bushness Closures’ can be scheduled

Mame

Ml Dy Event Yos

971972018

Start Time
1200 AM

9202018
1200 AM

1 day

A quick create dialog box is displayed.

* In the Schedule a Business Closure dialog box, type or modify information in the text boxes:

* In the Name box, type a name that describes the purpose of the closure.

The first 12 characters of the name appear on each day of the closure on the calendar view of the
affected resource's Work Hours.

* If the closure is an all-day event, select the All-Day Event check box. The application
automatically enters the duration of 1 day.

* In the Start Time and End Time boxes, enter the start and end date and time for the closure.

* If you want to enter duration instead of an end time, select the length of the closure in the
Duration box. The application automatically calculates the end time for you.

If you want to enter a specific time period, clear the All Day Event check box. You can then
specify the hours during which your organization will be closed.

* To save this business closure, select OK.
https://docs.microsoft.com/en-us/dynamics365/customer-service/set-when-business-closed-csh

NEW QUESTION: 53

A company uses Dynamics 365 Sales to manage sales orders.

You need to create an order for a new customer.

In which order should you perform the actions? To answer, move all actions from the list of
actions to the answer area and arrange them in the correct order.



Acti Answer Area . 1
Ehions | m Microsoft

l
- Pick items and ship order
i

‘; Create a new order for the customer

\°

' Add customer address and shipping
information a@
éCreate a new customer acca* amics @

| 365 for Sales

|
J

Add products from inventory for the sale ’
|

Answer:

Actions . m ) swer Area

Pick items and shi.der I E I c SI | Create a new @er account in Dynamics |

e e wwm__wem _J-._J-l-._—_—._l——-—l....-ll [ — 325 E,rialeo ___________ I

- e B S o e L e | - - -

Create a new order for the customer | | e@a‘mew order for the customer |
W e S e o et i R L

——

! — SR SE A R SEN WL SN SN NSt

',Qdd CUSt,o mer address and shipping ﬂ@!\dd products from inventory for the sale
information I

R R B e L PR __ S 4

[ T L T B - o

Create a new customer account in Dy Add customer address and shipping

365 for Sales _! ffommatior. ... oo - oo N
R———— f}“"“ | 2
|
'.

r -
Add products from inventory for%sale I Pick items and ship order

Explanation

Create a new customer account in Dynamics |
365 for Sales [

|
Create a new order for the customer

L s |
-

S BR A roeofe .

2 I..' -'..._..-JT E b
Add products from inventory for the sale

o |

-

Add customgj@ﬂdress and shipping
information, '

Pick items and ship order



Reference:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/create-edit-order-sales#create-
an-order

NEW QUESTION: 54

You need to make the appropriate change to the system to ensure that statistics are correct in
time for each manager/salesperson meeting.

What should you do?

A. Create a workflow for the Goals entity

B. In the Goals section of App Settings, select Actuals

C. In the Business Management section of Settings, configure Goal Metrics

D. In the Goals Settings section of App Settings, select Rollup recurrence

Answer: D (LEAVE A REPLY)

Explanation

The number of tickets each salesperson sells must be totalled only at the end of the month,

before the monthly meeting between the salesperson and their manager.
Salespeople must not be able to check the quantity sold in the system daily.

NEW QUESTION: 55

A company wants to use Dynamics 365 Sales with their internal phone system.

You need to configure Dynamics 365 to use the softphone dialer.

Which three actions should you perform in sequence? To answer, move the appropriate actions
from the list of actions to the answer area and arrange them in the correct order.

Actions Answer Area

Configure the channel provider

Download and import the Dynamies 365
Channel Integration Framework

Enable for mobile client @ @
Set up server-side synchronization @ @

Mavigate to the Channel Integration
Framework application

Enable Microsoft Teams integration

Answer:
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Actions Answer Area
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IConf:gure the channel provider i 3 Download and import the Dynamics 365 |

_______________ i Channel integratlon Framework |
_______________ 1

Download and import the Dynamics 365 | r B T T . . T it g S —I

Channel Integration Framework Navigate tosthe Channel Integration
——————————————— I Framework.application |
_______________ | = = r———— -
| Enable for mobile client - s T s =T A
TR~ i Configure the channel provider :

' Nawgate to the Channel Integrataon
' Framewqu prlmathn S ;-

#—HH—-————

SO — o ... —— ey
|Enable Microsoft Teams integration

Explanation

| Download and import the Dynamics 365
Channel Integration Framework

b

:-Jgﬁfééfé"ﬁ; lt'he Channel Integ'ration
Framework application

—

Cnnfiguré_: the channel provider

Reference:
https://docs.microsoft.com/en-us/dynamics365/ai/sales/integrate-sample-softphone
https://docs.microsoft.com/en-us/dynamics365/customer-service/channel-integration-
framework/configure-chann

NEW QUESTION: 56

You are a Dynamics 365 system customizer. You create a price list with related products. Sales
team members use the list to generate opportunities, quotes, and orders.
You need to create a product family.

What should you do?

A. Add a new product family to an existing product family

B. Delete the existing price list and create a new one

C. Create a unit group for use with the product family

D. Add a parent product family to an existing product family

Answer: (SHOW ANSWER)

Explanation
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References:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/sales-enterprise/create-
product-family

NEW QUESTION: 57

You are a salesperson working with Dynamics 365. Your role includes working with opportunities.
You need to close opportunities.

Which actions should you perform? To answer, select the appropriate options in the answer area.
NOTE: Each correct selection is worth one point.

Question Action
What must you do when you close a - A 4
successful sale? Close a qualified
E_Iose as won
What must you do to close the 4
opportunity? Fill out the competitor

Fill out the actual revenue
Fill out the description

Answer:
Question p— Action
What must you do when you ciose a A M R4
successful sale? Close a qualified
Close as won
What must you do to close the v
opportunity? 'Fill out the competitor

{Filf out the actual revenue:
| Fill out the description

Explanation



Question Action

B R B e P R

What must you do when you close a

successful sale? Close a qualified
Close as won

What must you do to close the

opportunity? 'Fill out the competitor

Fill out the actual revenue
| Fill out the description

NEW QUESTION: 58

You need to ensure that sales numbers reflect the accounting calendar.
What should you configure?

A. Fiscal Year Settings

B. Sales Territories

C. Rollup Queries

D. Business Closures

Answer: (SHOW ANSWER)

NEW QUESTION: 59

You manage a Dynamics 365 Sales environment.

You need to configure the default status for each lead.

Which status reason should you associate to each scenario? To answer, select the appropriate
options in the answer area.

NOTE: Each correct selection is worth one point.
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Scenario Status reason

A lead is created and contacted by phone. ] v
ew-Contacted

Open-Contacted
Qualified-New
Qualified-Qualified

Open-Camnot Co
Quallfled-Canmrﬂ S Oft

Dlsquahf'ed Cannot Contact

A lead has no contact method available.

]

A\ lead is ready to be an opportunity. joan G
‘Qualified-New

Qualified-Qualified
Qualified-Closed

Answer:
m Microsof -
A\ lead is created and contacted l%’ p 0%9 t v
ew-Contacted o
Open-Contacted,
Qualified-New
ualified-Qualified
\lead has no contact method available: = v

pen-Cannot Contact
IQUallfled -Cannot Contact

''Disqualified- Cannot Cnntact |

. lead is ready to be an opportunity. e |V
Qualified-New
Qualified-Qualified

Tnalifiad.-rlacard
Explanation



Scenario us reason f t

ICrOSO

ew-Contacted
Open-Contacted
Qualified-New

ualified-Qualified

| IN
=

A lead is created and contacted by phone. | | v

A lead has no contact method available. | b~ T v
- ~ |Open-Cannot Contact
Qualified-Cannot Contact
Disqualified-Cannot Contact

A lead is ready to be an opportunity. | v
Qualified-New

Qualified-Qualified
Qualified-Closed

NEW QUESTION: 60

You need to configure group sales discounts for alumni.

Which discount type parameters should you use? To answer, select the appropriate options in the
answer area.

NOTE: Each correct selection is worth one point.

Quantity Discount type parameter

10 |2egn Quantty
End Craantity
Peiienlide

Begin Quantity

End Oadnlity
20, [pérdentsae

Begin Quantity
42 End Cuantity
Percentaae

Answer:



Answer Area

Explanation

A fars I' licracobs

NEW QUESTION: 61

You are creating orders from quotes in Dynamics 365.

In some circumstances, customers no longer require an order. In other circumstances, your
company delivers the order.

You need to ensure that closed orders use existing functionality to reflect the circumstances.
Which two methods of closing an order are available out of the box? Each correct answer
presents a complete solution.

NOTE: Each correct selection is worth one point.

A. Cancel

B. Activate

C. Accept

D. Fulfill

Answer: A,D (LEAVE A REPLY)

Explanation

References:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/sales-enterprise/create-
edit-order-sales
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